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Summary:
In this success story, Terry went from being in and out of real estate periodically over the years to systematically pursuing foreclosures to grow his wealth. By using the resources available through Vestus such as the contractor list and the bridge financing from Eastside Funding, he has successfully flipped and also rented foreclosures purchased at the auction.
Background to Investor:
Terry, a real estate broker for 40 years, was always interested in investing inreal estate and had been in and out a few times. In his last real estate venture prior to working with Vestus, he had purchased a few properties to hold as rentals and sold them at the top of the 2007 market.
About a year ago, Terry reviewed his financial portfolio and felt that he had some assets that could be put to better use. He felt that a smart move would be to buy another couple rentals while property values were down and to also look at flipping a few properties.
While attending a clock hour class in Kent hosted by John L Scott, he heard about Vestus for the first time from the speaker Christopher Hall. The following Tuesday, he attended the Vestus Tuesday Workshop in the Kirkland branch, really liked the education and insights provided and decided that working with Vestus would be a good fit.
Shortly thereafter, with Vestus’ help, Terry purchased two properties at the foreclosure auction in Snohomish County to get started.
Who was Involved:
Terry, a hands on type of guy, decided to spearhead the project management of the two properties he purchased himself while following the system shared by Vestus and the resources provided. 
Some of the key resources that he found to be most useful were the contractor list provided by Vestus and the bridge financing made available to Vestus investors by Eastside Funding.
One of best things about the list for experts in every area of construction provided by Vestus was that each contractor had already done great work for other investors working with Vestus and so he was confident in using their services. All the contractors did a great job while being very fast in finishing their projects.  
Working with Eastside Funding on the bridge financing was a great experience. Terry shared that the team at Eastside Funding was very professional and helpful every step of the way throughout his investment. Based upon the recommendation of other investors working with Vestus, Terry had used Eastside Funding to finance 100% of both properties that you he purchased.
The Problems and How They Were Tackled:
As with every opportunity in life, the opportunity exists because of a problem that can be solved. Investing in foreclosures is no different and upon purchasing the two properties, Terry quickly got busy putting his plan into action.
The first property that he purchased, at the Crosswater development in Lake Stevens, WA, already had a tenant in the property. After Terry met with the tenants and also getting a chance to speak with the previous property owner, it turned out that the tenants were good and he chose to honor the lease they had with the previous property owner. 
The current tenants are relandscaping the backyard with materials that they are purchasing themselves and when the lease ends in November, Terry will be able to easily rent out the property for $1,500.00 a month. This means that the property will cash flow positively with very little maintenance required.

The second property that he purchased was in good shape overall, but had all the appliances missing, yellow and purple bedrooms that needed painting, and the yard needed a little landscaping. 
The entire fixup costs were approximately 7-8K and the property is now on the market to be rented.
Outcomes / Impact:
Terry had started out by looking for something that was newer and easy to rent or flip. His plan was to flip one and rent the other but the second property he purchased isn’t going to flip quickly and so he will be renting it out.
Next Steps:
The next steps for Terry are to get his second property rented out and then use the experience to look for more properties. Pleased with his experience with Eastside Funding, Terry plans to use that resource and focus more on purchasing investments specifically for flipping. 
Key Learning Points:
With the experience gained from the first two properties purchased, Terry’s focus now is on pricing as one of his most important motivators to flip successfully. He needs to see about $100,000.00 difference between the maximum he is willing to pay at the auction for a foreclosure and the assessed market value of a property.
John Buchan
Summary:
In this success story John, who already owned three houses to begin with, decided that he wanted to stay busy by purchasing another investment property and also be able to benefit a social entrepreneurship group that was helping addicts on the road to recovery.
Background to Investor:
John had already been involved in real estate investing and owned 3 houses to begin with. The first few properties that John was already invested in had been accomplished by using partnership strategies.
On his first purchase he partnered up with his father-in-law, on his third purchase he partnered with his 25 yr old nephew to help him get started, and throughout all the purchases his wife was involved in the staging, painting, and decorating of the properties.
Who was Involved:
John made his first purchase at the foreclosure auction using the information provided in the Vestus Investor Workshop and the Strategy Meetings. After purchasing his property, John worked with a Christian based group of men called “Team Challenge” who worked with former drug addicts in recovering their life. 
The men involved in the Team Challenge program worked on all the property fixups that John needed done, they worked very hard, and got the job done.
The Problems and How They Were Tackled:
Initially John had to find financing to get started with his next purchase. John decided to pull the equity out of a condo he owned and that process took six months, quite a bit longer than he expected. 
He used his time productively though and started actually driving the same properties that Vestus was driving and researching while at the same time attending the Vestus Strategy Meetings. John jokes that he also spent those six months “asking a lot of questions” and everyone was always happy to provide an answer. 
The first property that John purchased was in Marysville, WA and he decided to purchase that specific house because it was discounted so well. In another stroke of good fortune, there were no competing bids on at auction and he was able to secure the property for one dollar over minimum bid. The house needed painting, electrical, and deck repair which were handled between himself and the program participants from Team Challenge.
Next Steps:
John is already in another property now and is strongly focused on only investing in properties that are in Snohomish County so that he is close enough to them to easily do most of the fixups himself. After successfully flipping his first purchase from the foreclosure auction he is now beginning to focus on the rental market and look for properties that he can fix and rent quickly. 
Outcomes / Impact:
On the first property that John purchased, he was able to make a profit of approximately $30,000.00 within a time period of three months. It took about two months for the entire fixup process and the property sold in about one month thereafter.
John is excited by his successful results and knows that he is on the right path towards creating financial independence for his wife and himself. He just finished fixing up the second property that he purchased and is in the process of listing it onto the market.
Key Learning Points:
The main things that John feels he learned from the process of working with Vestus was to “be patient”. Just because something doesn’t work out one week at the foreclosure auction, don’t worry about it and go again the next week. Stick to working with the price points that Vestus recommends so that you don’t find yourself in a negative situation later on. There are always plenty of opportunities coming on to the market on a weekly basis… don’t rush in.
The second thing that John jokes about learning was to “rent a dumpster... it’s cheaper!”. There were way too many back breaking dumpster runs on the first house he purchased and the cost of the dumps themselves turned out to be more expensive than renting a dumpster. On the second property he purchased, a dumpster was one of the first things ordered to the property.




Jacob Evans
Summary:
In this success story John goes from finishing up his military service in the air force to cutting his teeth in real estate by making his first few purchases using partnership strategies. Eventually learning about Vestus and participating in the Investor Workshops, Jacob was able to go from flipping one house at a time to flipping six properties at time while providing good jobs for the local economy in Spokane, WA. 
Background to Investor:
Jacob started off learning principles of smart work and persistence during his time in the air force and in sharing his story, categorized himself as “always been a saver”. As he accumulated savings, he decided that he wanted to find a way for his money to work for him.
His first venture, while he was still in the air force, was to partner up with his mom and purchase a rental property in Tacoma, WA which went well. After finishing his military service, he decided to try flipping a house and moved to San Antonio, TX to partner up with his girlfriend’s dad. They successfully flipped a few homes together and this is where Jacob developed his skills specifically in flipping real estate.
Shortly thereafter, Jacob ended up moving to Spokane, WA and that is where he first came upon Vestus. He was invited to an Investor Strategy meeting on a Thursday, decided to go and ended up purchasing a foreclosure at the auction the next day. 
Jacob used his mom’s money to purchase the first property in Spokane Valley and earned a profit of $15,000.00 on that first deal. This was a little less profit than what he had hoped for but was still excited about continuing to work with Vestus on finding more deals.
Who was Involved:
Initially it was just Jacob doing most of the project work with the financing help from his mom. As each project brought in more profit and he began to expand the number of properties he would flip at the same time, the operation to grew to where it is today with a full time assistant (Ann) assistant, a project manager, and a crew of 8.
The Problems and How They Were Tackled:
Early on Jacob had a couple of “bum deals” and noticed they were always in specific areas and price ranges. Jacob shares, “It is really important that an investor is purchasing a property that will be desirable by a large number of people. Stay in first time home buyer bracket. Stay below 190K resale value... stay in populated areas. 70% of transactions for Spokane Valley are first time buyers.” He learned this lesson by purchasing a 250K house and sitting on it for a while because it didn’t have a large demand market for where it was located.
With this new experience under his belt, Jacob picked up another property and quickly turned it into a success by making a profit of $32,000.00. Shortly thereafter, he felt that one property at a time was too easy and decided to buy two properties at the same time. 
Following the system used by Vestus and the lessons from his own experiences, the venture snowballed from two property flips at a time to currently flipping 6 – 12 properties in the Spokane Valley area at any one time.
Next Steps:
The next goal with the venture is to completely systemize, outsource, and delegate every aspect of business. Jacob hopes to accomplish this by building business capital through finding private lenders to invest at a rate of 10%-12% and through profit margins.
Outcomes / Impact:
The overall outcome and impact of Jacob’s story is pretty much communicated… so we wanted to share quick statistics on the last three deals that have been flipped by his operation:
Property # 1: 
1012 East Garland
Purchased Price: $63,000.00
Sell Price: $120,000.00
Net Profit: $31,000.00
Time in Deal: 4 months
Property #2:
4017 North Elm St
Purchase Price: $73,000.00
Sell Price: $135,000.00
Net Profit: $43,000.00
Time in Deal: Less than 40 days
Property #3:
Spokane Valley area
Purchase Price: $77,000.00
Sell Price: $130,000.00
Net Profit: $25,000.00
Time in Deal: 3 months
And Jacob explains that these types of deals are to be had everywhere. An investor just needs to have a plan, follow a system, and just do it.

Key Learning Points:
Jacob had a lot to share in regards to key learning points from his experience. The first thing that came to mind immediately was that for the serious investor there will always be a learning curve and that fact should be seen as something exciting. He feels that a good investor is an investor who is always open to learning and growing so that their operation improves.
He went to share, “You have to have faith in know that it will work, the biggest iron quality of success is persistence. There were times when employees stole from my company and you end up realizing that you learn the most through failure. As a matter of fact, failure is the key to success… what holds people back from finally taking action with Vestus is being afraid of failing. If you experience failure, persist through the failures”.
He shared that one of his favorite quotes is: “If you want to double your rate of success, just double your rate of failure”
Jacob feels that a lot of his success and success for other investors comes from consistently growing whether that means reading books, networking with other investors, or recording experiences from deals.













Like What You Read? Ready to Take Action?
Visit the next Vestus Investor Workshop near you and then participate in an Investor Strategy Meeting. Both the Investor Workshop and the Strategy Meeting are free! After you come to an Investor Workshop, you will receive a password for your own free account on the Vestus website.
More Information on Investor Workshop and Strategy Meeting: www.Vestus.com/Investor-Classes
More Information: www.Vestus.com
More Success Stories: www.Vestus.com/Success-Stories
Useful Investor Information and Resources: www.Vestus.com/Blog
Complete Contact Information: www.Vestus.com/Team
Tel: (425) 455-2790
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